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Switzerland is a relatively small country with a
disproportionally large and well established
international corporate base. Swiss multina-
tionals, in particular major banks and insur-
ance companies such as UBS, Credit Suisse,
ZFS and Swiss Re, as well as food and phar-
maceutical firms such as Nestlé¢, Novartis and
Roche, contribute considerably to its econo-
my.

Switzerland also remains an attractive base
for international companies and organisa-
tions. Leading international companies that
have relocated their global or regional head-
quarters to Switzerland include ACE, Amgen,
Colgate, eBay, Google, IBM, JTI, Medtronic,
Procter & Gamble and Transocean. When
asked for the driving factors behind locating
their headquarters in Switzerland, executives
emphasise Switzerland’s quality of life, stable
political environment, central location in
Europe, highly educated and multilingual
workforce, favourable tax regime, liberal
labour market and solid transportation and
communication infrastructure. Switzerland
also continues to host important internation-
al organisations such as the UN and non-gov-
ernmental organisations such as the Red
Cross, IOC, Fifa and Uefa.

Switzerland benefits from a broad set of
international treaties, including treaties with
the EU, which cover, among other things, the
free movement of people, the reduction of
border controls and removal of trade barriers.

Effects of the financial crisis

In 2010, the global financial crisis continued
to impact the Swiss economy. While in 2008
primarily Swiss financial institutions were
affected, in 2009 the crisis increasingly affect-
ed the manufacturing and construction indus-
try causing a (comparably light) increase in
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un-employment and government funded
short-time work programs.

Mainly due to its federal budget surplus
and comparably low cost for the bailout of the
banking system, Switzerland has been affected
by the financial crisis to a lesser extent than
many other industrialised countries. This has
allowed it to maintain a stable legal and tax
environment, which has in turn notably
increased the interest of international compa-
nies, in particular from the financial services
industry, in relocating to Switzerland.

In view of the significant budget deficits of
many foreign countries, various governments
started to question the Swiss banking secrecy
and data protection laws and asked for
expanded information exchange rules in order
to combat tax evasion and tax fraud by their
citizens. As regards the good reputation and
integrity of the Swiss financial market, the
ongoing double tax treaty negotiations
between Switzerland and various countries are
of particular importance for Swiss wealth
management service providers.

Weathering the storm - the Swiss legal market
During 2009 and the first half of 2010, the
Swiss legal market remained relatively unaf-
fected by the financial crisis. The main impact
on the Swiss legal market was a significant
decrease in inbound referral work from inter-
national firms that has, however, been offset
by an increase in domestic work.

Another notable effect was the shift from
standard, commodity-type of work to increas-
ingly complex, urgent and critical matters.
This favoured firms specialising in complex,
high-end legal work in particular, but a tradi-
tionally conservative approach to leverage and
expansion and focus on the domestic market
helped many Swiss firms coping with the
financial crisis and no significant redundan-
cies occurred.

The transaction that probably attracted
most attention in 2009 was the disposal by
the Swiss Confederation of its equity stake in
UBS at a total transaction value of SFr7.2 bil-
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lion. Another high-profile case was the bank-
ruptcy of a Swiss Lehman Brothers subsidiary
through which a large part of the global
Lehman OTC equity derivatives transactions
had been managed.

Mergers and acquisitions

Switzerland experienced a lively public M&A
year including a multibillion-franc exchange
offer by Swiss Prime Site for all shares in
Jelmoli; a tender offer of Cosmo for all shares
in BioXell; and a mandatory tender offer of
MMA for all shares in Harwanne, to name a
few examples. Several companies completed
significant share buy-back offers.

Although the private M&A market in gen-
eral has not yet regained its previous levels of
activity, towards the end of 2009 there was
some increased appetite for bigger transac-
tions, culminating in the proposed multibil-
lion merger of two of the three major Swiss
telecom providers (Sunrise and Orange)
which was eventually blocked by the Swiss
Competition Commission, and the acquisi-
tion by Novartis of NYSE-listed Alcon from
Nestlé announced in early 2010.

Notably affected by the global credit
crunch, international private equity transac-
tions were fewer in number, with a trend to
small-to-medium and non- or low-leveraged
transactions.

Capital markets - banking

In 2009 and the first half of 2010,
Switzerland’s situation differed from that of
other parts of Europe, in particular regarding
domestic transactions. Unaffected by the
burst of the housing bubble in other jurisdic-
tions, many financings in Switzerland contin-
ued to operate as they did before. Debt mar-
ket activity remained strong, due to an
increase in EMTN and convertible issues.
Equity capital markets activity, for both pri-
mary and secondary offerings, on the other
hand, decreased substantially due to decreas-
ing stock markets and extreme market volatil-
ity. The transaction that attracted the most
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attention in 2010 was the SFr1 billion rescue
rights offering and debt restructuring by OC
Oerlikon Corporation.

The cross-border banking market changed
in 2009 due to the exposure of the interna-
tional credit markets to the credit crunch,
cross-border transactions therefore tended to
focus on loan refinancings, the adjustment of
covenants or the addition of new collateral.
On the Swiss domestic market, however, the
origination of large syndicated loans and Swiss
club facilities granted by banks to investment
grade corporate borrowers continued relative-
ly unaffected.

In 2009, the Swiss private banking sector
entered into a significant consolidation
process, with several smaller private banks
being sold to other banks. This trend is
expected to continue.

On 1 January 2010 the Swiss Book-Entry
Securities Act (Besa) became effective. By
introducing book-entry security as a new legal
concept, Besa provides for an up-to-date legal
regime for indirectly held securities.

Litigation - regulatory

Pressure from international organisations and
foreign governments for increased informa-
tion sharing, and the problems arising for
Swiss financial institutions to comply with
Swiss banking secrecy and data protection
laws, brought several smaller law firms man-
dates from foreign private clients to act
against Swiss institutions and regulators to
prevent the cross-border disclosure of client
data.

Moreover, claims by clients against Swiss
financial institutions and related litigation
also increased because of the downturn of
stock markets and losses in client portfolios.

www.iflr1000.com

Banking and finance
Recommended firms

Tier 1

Bar & Karrer
Homburger

Lenz & Staehelin
Niederer Kraft & Frey

Restructuring and insolvency

Recommended firms

Tier 1

Baker & McKenzie
Lenz & Staehelin
Wenger Plattner

Tier 2 Tier 2
Baker & McKenzie Bar & Karrer
Pestalozzi Homburger

Schellenberg Wittmer
Walder Wyss & Partners
Wenger & Vieli

Tier 3

Borel & Barbey

CMS von Erlach Henrici
Froriep Renggli

Nobel & Hug

Prager Dreifuss

Python & Peter

Vischer

Mergers and acquisitions

Recommended firms

Tier 1

Bar & Karrer
Homburger

Lenz & Staehelin
Niederer Kraft & Frey

Tier 2
Baker & McKenzie
Pestalozzi

Tier 3

Schellenberg Wittmer
Vischer

Walder Wyss & Partners
Wenger & Vieli

Tier 4

CMS von Erlach Henrici
Meyerlustenberger
Prager Dreifuss

Python & Peter

Tier 5

Borel & Barbey
Tavernier Tschanz
Wenger Plattner

Niederer Kraft & Frey
Schellenberg Wittmer
Walder Wyss & Partners
Vischer

Tier 3
Froriep Renggli
Python & Peter

Despite being independent of Europe and the
single currency, Switzerland was by no means
immune from the financial turmoil of 2009.
Similar to the UK, the state needed to inter-
vene to save the banking system before it col-
lapsed and caused a state of economic emer-
gency.

Both UBS and Credit Suisse were bailed
out by the government and the crisis seems to
have subsided as a result. “It is quite a stable
market now,” says one partner.

Firms have noticed that there has been a
distinct decrease in the amount of interna-
tional work coming through the country.
“There has been a shift from referral work to
domestic work,” says one partner. “It certain-
ly has become more difficult for foreign
investments to be done.” Since the beginning
of 2009, clients have also become more price
conscious, as one partner says: “In difficult
times, the first question our clients ask is
‘How much does it cost?”.”

Following the crisis, the government intro-
duced a series of new regulations to protect
the system against any future economic prob-
lems. “Everyone is talking about the new reg-
ulatory financial trade agreements,” says one
partner. “Everyone is guessing what kind of
impact these new agreements will have on
business.”

The regulations include a statutory level of
equity for new money projects. “Projects now
need between 25% and 35% equity invest-
ment down on the table before a deal is given
the go-ahead,” says one partner. “In 2007 we
saw deals that were leveraged at close to
100%.”

On the tax side, Switzerland has come
under pressure from the Internal Revenue
Service over tax secrecy following US
President Barack Obama’s crackdown on citi-
zens avoiding paying their national tax. “It’s
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very difficult all of this at the moment with
America,” says one partner. “One of the prob-
lems is they wont define between tax fraud
and tax evasion.”

The M&A market managed to battle
through, with practitioners increasingly turn-
ing towards the domestic market to find man-
dates. However there was not the level of
activity that some had hoped for. “We
thought that we would see a lot more dis-
tressed asset buys from foreign investors,” says
one partner. “But then we realised that anchor
shareholders didn’t want to sell their assets at
a low price.” The market was in stalemate.
Companies didn’t want to invest while they
didn’t need to sell either. “Despite popular
belief the majority of companies were not
close to bankruptcy,” says one partner. “Here
they all have strong balance sheets.”

There were a series of mid-size deals on the
market in the fashion, pharmaceutical and
food sectors, so firms were never short of
work. Nevertheless, M&A lawyers sense a
return to the market of the mega-deals.
“There is some good news on the horizon,”
says one partner. “The upper end of the mid-
dle segment was never really affected by the
crisis, so they have cash and there are deals on
the market to invest in.”

Another trend being seen is law firms bol-
stering their restructuring and insolvency
practices as many companies look to consoli-
date debt and save their businesses. One part-
ner says: “We revamped our insolvency team
quite a lot over the last few years.”

This increase in numbers has come at the
right time as R&I lawyers have become inun-
dated with work and have been, in some cases,
daunted at the escalating costs of the transac-
tions they are providing for their clients. “We
have master agreements which can run into
the billions and billions,” says one partner.
“You have to have big nerves because if you
get it wrong, it can be quite costly.”

One large source of work over the past 12
months has come from the Lehman Brothers
who, after firm went bankrupt last year, are
now dissolving its subsidiaries in Europe.
“Lehman Brothers had one of its largest sub-
sidiaries in Switzerland,” says one partner. “It
will be a landmark insolvency transaction for
Swiss law.”

Bar & Karrer

Bir & Karrer had another strong year across
the field and is considered by the market to be
one of the best law firms in the jurisdiction.
Following the crisis, where law firms received
a drop in their work from abroad, Bir &
Karrer turned its attention towards the local
market, demonstrating the vast number of
clients it can turn to when the foreign market
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drops. One client describes the firm as “value
for money” saying that they are “gutsier and
cheaper” than other firms.

In banking, the firm had a series of big
deals with its stand-out mandate advising
Credit Suisse and Morgan Stanley on the
placement of the UBS stake held by the Swiss
Confederation. The total gross proceeds were
SFr5.5 billion (€4 billion) and drew a lot of
public attention after the government had ini-
tially bailed out the bank.

On another cross-border banking deal the
firm, led by Eric Stupp, advised an association
of foreign banks in Switzerland. The transac-
tions related to several off-shore private wealth
banking hubs with 12 jurisdictions. The
transaction, completed in October 2009,
demonstrated the firm’s competence in deal-
ing with a multi-jurisdiction deal and under-
standing the different laws involved.

The M&A team at Bir is a powerful set-up
and is the first port of call for many of the
world’s leading companies. “They are clearly
one of the leading firms,” says one client. “We
worked specifically with M&A lawyer
Thomas Reutter who is extremely commer-
cially minded.”

The firm advised Novartis on an acquisi-
tion in one of the biggest deals in Swiss histo-
ry, valued at $38.5 billion. Alcon, a global
leader in eye care, was acquired by pharma-
ceutical company Novartis in a deal led by
partner Rolf Watter. “They are the sole leaders
in M&A,” says one partner. “They have about
five dedicated M&A lawyers who are all excel-
lent.”

Led by head of its restructuring and insol-
vency team, Thomas Rohde, the firm has been
consistently busy in the market having sealed
a significant number of mandates, many of
which are still ongoing.

One stand-out deal last year, led by Ralph
Malacrida and Till Spillmann, was the restruc-
turing of OC Oerlikon Corporation. The firm
advised the largest shareholder, Renova and
the lenders on a restructuring of SFr2.5 bil-
lion of syndicated loan facilities of Oerlikon.

One client who worked with Malacrida
and Spillmann says: “The two of them made
an excellent team. It was clear from the start
they wanted to dive straight into it.
Throughout the whole transaction they were
ready for possible emergencies and moved
toward a constructive solution.”

Leading lawyers
Ralph Malacrida
Christoph Neeracher
Eric Stupp

Rolf Watter

Switzerland

Homburger

Homburger has been very much at the fore-
front of the action over the last year and sub-
sequently received a high amount of praise for
being a strong presence through the difficult
period. The firm’s real asset is its wide knowl-
edge of the equity and debt capital markets
with Homburger acting on some substantial
mandates with key international players
including Deutsche Bank, Credit Suisse and
Morgan Stanley. One peer says: “Homburger
includes specialised financial services which
are well respected in the market.”

Claude Lambert and Daniel Daeniker are
two key partners in the banking and finance
practice and led negotiations with UBS fol-
lowing the bank’s bailout by the Swiss govern-
ment. In June 2009 the bank announced that
it was offering 293 million newly-issued
shares to a small number of institutional
investors. The total amount raised from the
IPO was SFr3.8 billion (€2.8 billion).

The pair later advised UBS on the issuance
of covered bonds in September 2009. One
client says: “Daniel Daeniker was excellent,
very commercial, robust and technically excel-
lent.”

The corporate M&A team has headed up
some big mandates that impressed peers
across the market. “That is an example of
good line-up,” says one partner. “There are no
individuals, they are just a good team.”

The firm, led by Daeniker, is in the second
stage of advising the Nestlé-owned Alcon on
its $50 million sale of a 77% stake to
Novartis. The deal involves a dual-acquisition
purchase followed by an immediate share
issue. Another client says of the M&A team:
“In Switzerland, lawyers can be a little acade-
mic, and a little reactive. But Homburger is
very proactive”.

The firm has also been heavily involved in
the project finance sector, primarily focused
on the renewable energy through partner
Hansjiirg Appenzeller.

Homburger’s restructuring and insolvency
team was boosted with the arrival of three new
associate lawyers who joined the practice
under the leadership of Ueli Huber. One
client says: “I thought they had the knowledge
and the feeling to find solutions”.

The stand-out R&I deal of last year was
advising Deutsche Bank, as an agent of
secured lenders, in the insolvency proceed-
ings, restructuring efforts and asset sales with
regards to Nexis Fibers.

Leading lawyers

René Bosch

Daniel Daeniker

Claude Lambert
Benedikt Maurenbrecher
Flavio Romerio
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Lenz & Staehelin

Lenz & Stachelin has remained a leading firm
across the board and remains a first-choice law
firm for many domestic and international
clients in the jurisdiction.

Its knowledge and expertise have won a
large amount of praise from peers, and its deal
turnaround speed has really impressed its
clients. “They worked at a frightening pace,”
says one client. “I would ask for something at
midday and they would get back to me at
S5pm.”

The client adds: “We were doing a financ-
ing transaction throughout the whole of
Europe and Scandinavia. There were many
issues to deal with including labour, corporate
and contract law, which they dealt with excel-
lently.”

On one banking deal, the firm advised var-
ious export credit agencies and lenders on the
€3.9 billion financing of the Nord Stream gas
pipeline project. Led by partner Patrick
Hiinerwadel, the complex transaction
involved a series of debt financing from export
credit agencies, Hermes, Sace and UFK, and a
commercial bank syndicate of 26 banks. The
pipeline will link Russia to Germany via the
Baltic Sea, a total of 1,220km in length.

Specialist capital markets lawyer Patrick
Schleiffer also led the firm on a series of trans-
actions with Swiss banking group Julius Bir,
MondoBiotech and BNP Paribas.

On the M&A side, partner Rudolph
Tschini, advised the NYSE-listed PartnerRe
on its $2 billion acquisition, structured as a
triangular merger with ParisRe and Euronext.
In this innovative deal, the firm had to nego-
tiate several different transactions at once for
the deal to go through.

The firm also advised Deutsche Bérse in
its €29 million acquisition of Stoxx as well as
representing Euroknights, a private-equity
fund advised by Argos Soditic, on its sale of its
two portfolio companies.

The restructuring and insolvency team
certainly had its fair share of the deals last year
with the firm landing some impressive man-
dates which grabbed the attention of its coun-
terparts. “I've been really impressed with Lenz
in R&I recently,” says one peer. “Theyve
done some really good deals.”

Under the guidance of head of department
Tanja Luginbiihl, the firm was involved with
the insolvency of Lehman Brothers Finance
(LBF). The team represented various key
creditors and financial institutions involved in
the proceedings. Subsequently Luginbiihl has
been appointed as a member of the creditors’
committee of LBF in liquidation.

One client says: “When it comes to
restructuring and insolvency, you want a law
firm that knows what they are doing. With
Lenz we found them concise and responsive
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and always gave a bullet-point list of what our
options were. They also had a good human

side which we liked.”

Leading lawyers
Rudolf Tschani

Niederer Kraft & Frey

Niederer Kraft & Frey enjoyed an impressive
deal flow last year with an array of deals across
all practice areas that has seen the firm rejoin
the top M&A tier. Its strong practice, led by a
group of highly qualified individuals, has
impressed peers and clients in a similar way.
While one client questions the speed and flex-
ibility of the team, another client says that, on
quality, the firm is second to none. “In terms
of their expertise and organisation they are
comparable to a big law firm in the UK,” says
one international client. “You wouldn’t believe
they were a mid-size outfit in Switzerland”.

The firm had an active year on the debt
restructuring side with partner Thomas Frick
advising a major international crude producer
on the Swiss aspects of the law in a deal that
will rise to over SFr100 billion (€72 billion).

Led by Philippe Weber, the firm also
advised ING among others on a SFrl.2 bil-
lion refinancing transaction, demonstrating
its superiority in this field.

“They are a well balanced team and don’t
overwhelm its clients with lots of legal jar-
gon,” says one client. “Sandro Abegglen has a
real quality in banking secrecy. This is a huge
decision for us when we choose law firms.”

Under the watchful eye of the media, the
firm advised France Telecom, the parent com-
pany of Orange, on its merger of with TDC,
the parent company of  Sunrise
Communications. Led by Philippe Weber, the
firm represented the French telecommunica-
tions company in what would have been one
of the most significant M&A deals in the
country, and was valued at SFr4 billion (€2.9
billion). The deal, however, fell through after
the Swiss competition law deemed the move
illegal.

“Philippe Weber was just outstanding.
He’s a very smart guy and co-ordinated all of
his team very well,” says one client. “He is
very client-orientated and understands all of
the clients wishes.”

The firm has also been heavily involved on
the restructuring and insolvency side, with a
couple of large mandates that have main-
tained the firm as one of the market leaders in
the practice area.

On one of its highlights, Urs Pulver led the
team in advising Lehman Brothers Finance
(LBF) in connection to the bankruptcy and
insolvency of the Lehman Group. The deal
included a complex structure with the firm

having to negotiate numerous derivative
transactions, security lending and repurchase
transactions under the several international
regulatory groups. The firm has been involved
with LBF since September 2008 after the
group went bankrupt.

Leading lawyers
Francois Bianchi
Andreas Casutt
Philippe Weber

Pestalozzi

Pestalozzi has been steady over the past year
and can be proud of its book of business,
which has maintained the firm’s status as a
strong tier two firm.

On the banking side, the firm advised
Reynolds Group Holdings on the financing
for an acquisition of its subsidiary Reynolds
Consumer Products. The banking team, led
by Jakob Héhn, acted as Swiss counsel to the
borrower in connection with the release of the
existing credit and securities agreements. The
deal also involved the issuance of $1.1 billion
and €450 million of senior-secured notes, as
well as $1 billion and €250 million of bor-
rowings under a senior credit agreement. The
total transaction was in the region of $3.3 bil-
lion.

The firms M&A department was widely
seen to make big improvements in the market
with the team representing some of the
world’s biggest clients. The firm was dubbed
as “modern” and “dynamic” by one client with
several lawyers receiving individual praise.

On one deal, the firm represented BMW
in its sale of the Formula 1 team to Peter
Sauber. Partners Christian Roos and Stephan
Manfré represented the German automobile
giant in a deal that was picked up half way
through after the client changed firms.

“We were working under a severe time
pressure, but the firm worked tirelessly to get
the job done,” says one client. “Roos was a
very experienced lawyer with a gentle touch.
He didn’t have shouting matches with the
other side when they got a bit emotional. He
remained very calm.”

The firm has also been on the M&A legal
counsel to other international companies
including Coca-Cola, Johnson & Johnson
and Swiss Life.

Schellenberg Wittmer

Schellenberg Wittmer remains a strong pres-
ence in the banking and finance market as the
firm demonstrated its expertise across many
legal disciplines including restructuring,
acquisition finance and equity and debt capi-
tal markets instruments.
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On one banking deal, the firm advised
Apen (formerly AIG Private Equity) on the
restructuring and refinancing of its bank debt.
This was achieved by raising $225 million of
new financing provided by Fortress Credit, an
affiliate of Fortress Investment Group and
Swiss Bank.

On the capital markets side, the firm acted
as transaction counsel to BNP Paribas in the
SFr290 million (€222 million) convertible
bonds issue by Graubiindner Kantonalbank.
The latter acted as sole bookrunner and both
banks acted as joint lead managers.

While the firm’s M&A work is not as visi-
ble to its peers, one highlight saw Lorenzo
Olgiati advise private-equity firm Earlybird in
the merger between Swiss Exchange-listed
Myriad Group and France’s Purple Labs. The
deal formed the largest mobile phone software
company in the country.

In a cross-border deal the firm acted as
Swiss counsel to Nasdaq-listed Life
Technologies Corporation on its sale and
transfer of its mass spectrometry business to
the NYSE-listed Danaher Corporation. The
deal, also led by Lorenzo Olgiati, was valued
at $450 million.

Schellenberg Wittmer is a strong firm in
the R&I market with clients such as UBS,
Ernst & Young and Finma on its books.

One highlight saw Vincent Jeanneret
appointed by Finma, the independent body in
charge of monitoring Swiss banks, brokers
and insurance companies, to liquidate
Kaupthing Bank Luxembourg and ACH
Securities. The R&I team also represents vari-
ous creditors of Armada Shipping, a freight
import and export company that was declared
bankrupt and subsequently insolvent in vari-
ous countries including Switzerland.

“Vincent Jeanneret has been outstanding,
known to me for many years,” says one client.
“All show efficiency, quick understanding.
They would inspire in me nothing but com-
plimentary words.”

The firm has also been involved with vari-
ous subsidiaries of the Lehman Brothers
Group following its bankruptcy in September
2008.

Leading lawyers
Martin Lanz
Lorenzo Olgiati
Oliver Triebold
Martin Weber

Walder Wyss & Partners
Walder Wyss & Partners had a solid banking

practice last year and was nominated for deal
of the year at the [FLR magazines 2010
European Awards in its role as counsel for the
UBS covered bonds programme. Led by
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Barbara Rithlmann and Daniel Morales, the
Swiss bank issued covered bonds which were
indirectly backed by a portfolio of mortgages
from UBS’s domestic mortgage pool in
Switzerland. The total combined issuance
value was over €3 billion.

On the R&I side the firm was appointed
by the Federal Banking Commission as
observer and liquidator to a non-registered
securities dealer as well as advised a large
European securities clearing institution on
bankruptcy procedures.

Leading lawyers
Markus Pfenninger

Other ranked firms
CMS Erlach Henrici, of

Switzerland’s few international law firms, has
been working its way into a competitive mar-
ket, using its international network to attract
some important clients. On one deal the firm,
led by Kaspar Landolt, advised Lloyds TSB
Commercial Finance on the Swiss aspects of a
$500 million asset-based lending transaction,
including the securitisation of airplane parts
and inter-creditor issues.

The firm also dealt with a debt capital
markets issue by advising General Electric
Capital Corporation in connection to a num-
ber of Swiss franc-denominated bond issues.

On the M&A side Oliver Blum and Stefan
Brunnschweiler advised Flachglas Wernberg
on the acquisition of Pilkington and several of
its subsidiaries.

In another M&A deal the firm advised BC
Partners on its €400 million acquisition of
Future Lab Group.

Meyerlustenberger focused its team pri-
marily on the corporate M&A side with a
series of joint venture and acquisition deals.
On one deal, corporate duo Christoph Heiz
and Daniel Schoch advised Piracus Bank on
its joint venture with a major French bank on
asset management in a deal valued at €100
million.

The firm advised Meyer Burger
Technology on a couple of acquisitions buy-
ing 3S industries and Diamond Wire
Technology for SFr330 million (€240 mil-
lion) and SFr80 million respectively.

Out of all the law firms in Switzerland
Vischer was the one seen to have raised its
profile the most with new hirings, new clients
and a strong deal flow. While Matthias
Glatthaar and Ursina Brack joined the bank-
ing team as associates, Thomas Krizaj joined
the team as senior associate to boost the team’s
credentials.

On one of the top banking deals, the firm
advised Julius Bir regarding the outstanding
SFr2.5 billion (€1.8 billion) preferred securi-

von one

Switzerland

ties to the newly formed Julius Bir Group.
The deal was a part of the separation of the
Julius Bir Group into two independent units.

On the M&A side the firm won praise for
its reliability. “They have a number of M&A
lawyers that I would turn to in case of a con-
flict situation,” says one peer. Led by Klaus
Neff, the firm advised CTS Eventim in the
purchase of Ticketcorner Holding for SFr65
million.

One client says: “There are two things that
I appreciate in law firms and Vischer had
them both. One is having a grasp of the law to
begin with and the other is the practicality of
dealing with problems and finding solutions.
We found Matthias Stachelin very competent
in both these issues.”

The restructuring and insolvency team was
heavily praised by the market, with one lead-
ing partner saying: “I don’t know where they
have come from, but they are doing some
good things now.” The firm advises the lig-
uidators of the Lehman Brothers (LB) on a
number of regulatory and legal issues regard-
ing the bankruptcy procedures of its Swiss
subsidiaries.

Wenger & Vieli has been a consistent law
firm over the past year with a number of deals
across all practice areas. One highlight saw the
team advise a Swiss bank consortium on a
complex restructuring of a syndicated loan
valued at SFr280 million (€203 million). The
deal was led by Andreas Hiinerwadel and Eyal
Tavor.

The firm is also representing a group of
creditors in the Lehman Brothers insolvency
process.

Other notable firms

Staiger Schwald & Partner, under the leader-
ship of Mark-Oliver Baumgarten, has had
some strong deals over the last 12 months.
The highlight advising  Mizuho
International on regulatory and capital mar-
ket issues, including a restructuring of con-
vertible bonds where the client acted as lead
manager.
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